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* People
* [deas

* Capital




ull People — Albuquerque’s Math

* Demand = Population / persons per house x
% of population that rents

i

OR

The Albuquerque MSA needs 1 apartment
units for every 10 people |
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ULl Based on that, we need

» Albuquerque — ok today, needs 1,350 units a year
* R1i0 Rancho — underserved by 4,600 units

* Los Lunas — underserved by 796 units




M siniant Capital

$250B in 2007 to $12B in 2008

US - CMBS Issuance
in ($Mil.)
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|.||.| Urban Land

Institute  What is the impact when you move from Excess liquidity to none?

Annual percentage of total apartment inventory sold 1990-2010
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Urban Land
Institute

Ll

Cantera Consultants & Advisors Inc. Commercial Real Estate Market Survey - Albuquerque Las Cruces, Rio Rancho, Santa Fe and New Mexico
Survey compiled by Todd Clarke CCIM - respandents weze susveyed Juse/July 2010 - 32 responses from NM's leading beok i
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Differences in CAP Rate by Masket

State of the Market 2005 to 2010
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Cap Rates in general for ABQ
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Cap Rates by product Type
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Albuquerque Commercial Real Estate CAP rates 2005-2010
by product type
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LU
ruantant- ABQ Journal — 9/13/2010

CAP RATES INCREASING IN N.M.

A sign of the times in commercial real estate, rising cap rates
mean falling values. As a general rule of thumb, each percentage
point increase in cap rates translates into about a 10 percent
decrease in real estate value.

Here are the changes over the past five years by property type:

Apartments | Retail That’s a 15% decrease
2005 6.9% : .

Rent’s have to increase
2010 8% .

More than that to restore

Office i Industrial
2005 7.8% . 2005 8.5% Values to 2005 levels
Warehouse Ministorage
2005 8.7% | 2005 7.5%
SOURCE: Todd Clarke of Cantera Consultants & Advisors Inc.

JOURMAL




ul The renter of 2010

 Grandkids of the babyboomers
* Never known a world without Internet GOugle

* Google has been their go to resource since

age 10, today’s go to resource 1s Facebook &
(27% of them use FB as THE resource for .

recommendations

* Likely to have 10 to 14 jobs by the age of 38 _
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ull What about apartment sites?
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ULl Ideas

* idea communities = 1deal communities
- Live / Work
- Live / Leave / Green
- Live / Shop
- Live / Learn

e iJdea communities = niche

 unfortunately the herd mentality of
lender’s encourages SAMENESS




Idea #1: Live / Leave / G

reen

SILVER GARDENS

“Leased ahead of
schedule — market
rate and under
30% of income
units leased first”

- Developer/Owner




Idea #2: Live / Learn

Brick Light District
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Play

Bricklight District Overview

Live

New Courtyard Apartments

Available for Lease - J 1, 200

» Unit Amenities

» Photo Gallery

» Sample Unit Renderings

» Rates & Floorplans

» Color Schemes

116 Harvard Apartments

» Photo Gallery

» Available Retail Space

Play

» Local Businesses

Walk

> Walk to Work

> Conveniences

These urban apartment homes were designed for people who choose to be free from boring traditional apartment living,
and can easily leave their car if so desired. Located in a dense pedestrian corridor, across from the University and is
within walking distance to unique shops and restaurants. Finally you can put a stop to mundane living!

New Courtyard Apartments:

Unique design and location, top rents




Idea #3: Live / Shop

LLLLLLL

An Apartment Community Apart from the Rest  APPLY NOW  PROPERTY MANAGEMENT  RESIDENTS

HOME | VILLAGE INFORMATION | LOFT AMENITIES | NEIGHBOCRHOOD | MAP/DIRECTIONS | FLOORPLANS | CONTACT

A Unique

Urban Community

Live it Uptown.

“this
property out
performed
the market
by $0.50/st
and the
consultant’s

proforma by
20%”




ul Idea #4: Live / Work

Downtown © 700-Znd “I think we

Home Neighborhood Green Amenities Floor Plans Community Environment Leasing Information Project Concept Funding Partners c0u1d

Café Leasing Information Photo Gallery

Build these all
Day long”
- Mark Allison

] ' Welcome To Downtown @ 700-2nd
Superior design, focus on resident base and location top rent

S



MW proantand What isn’t working. ..

* Warmed over 1980’s vintage design
* Focus on unit size vs. quality/design

* Any location
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uLl Build into the niche, find the GAP

* [.ender’s don’t want to hear this

* The niche product 1s outperforming the
market product by 2 to 1

* Any location
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ul Forecast

* Double Digit Rent increases

* Values will begin to recover when capital 1s
abundant

* Niche Play’s (1.e. idea communities) will
continue to outperform




