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Enter the dragon

BV GLAY HOLTIMAN | Ui T

William Lunsford s
probably one of the fow
Mew Mexicans who can
say he knows China like
thi back of his hand.

The  president of
Roswell's Lunaford Gompanies
Ine. took hiz first business
rip to the country's main-
land in 19900 to s@rt a
joint wventure selling fire
resstant chemicals, Since
then, Lunsford has visited
China more than S0 times,
once shipplng hiz own
Cadillac by air a0 he could
tour the country in com-
fort and style.

“China [has changed]
quite a bit in the last two or
three years" snce it joloed
the World Trade Organi-
zation, says Lunsford.

Lunsbord's latest visits 1o
China msised in establish-
ing relations with MNew
Mexico companies  and
politicians as well asn pro-
moting his other joint ven-
ture, Jade Gate Go. Lid. Cne
Jade Gate goal 1= 1o export
bandmade goods to the TIS,

through Rossvell's
Trade Yone (FIZ). That

Chma entices I\ M businesses

New Mexico's top five export reciplent countries for 2004
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city's FT%, established in late
2002 through the US
Foreign Trade Zones Board,
aflers [oreign companies a
place o partk dwir goods
and to distribute them in
the 1.5, with some @x
cEmplions

“It's poing to help the
state of Mew Mexico,” says
Lunslord, who wants to
market Roswell's FTZ asan
altermative o West Coast
Forelgn  Trade Hones,
which hawve stricter limits
on how long goods can be
stored.

But Lunslord iz hardly
the only MNew Mexican
cashing in on the near
double<digit growth of
China's red-hot economy
Becanse the nation of 1.3
billion iz [acing spiraling

demand [or energy, con-
siruction, transportation
and communications, New
Mexico companies are
incrensinghy looking at the
opportunities created by
the mass industrialza bor.

"I wou get with the rdght
people, pood people, you
will mever have any prob-
lemis over there,” advizes
Lunzlord,

In 2004, Mew Mexico
husinesses exported $220
million worth of goods
and services o Ching —
the fourth highest country
on the state's export list
according to the TLE
Department of Commernce,
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Historic ba
morphing i

BY NEMHIS DOMAZELEHE | WEN &

The ald First Mational
Bank building in down-
town Albugquerque is get-
ting another shot ot life,

The 1920s-era, eight-
story building, which was
ance to be converted into a
boutique hotel, 18 being
renovated nto & $15 mil-
lon luxury  lots/condo-
minium project that will
[eature doormen, wvalet
parking, a roollop patio
and m host of other services
and smenities,

Downtown Lafta LLG, which

purchazsd the building in  {Frem L)
2003, is planning to build  partners
between 36 and 42 units

[rom the thivd to eighth  ond Noor
floors of the building, and  Lolts M
will try to put in retall pro-  Jerry Mo
jects in the lobby and sec- “It s g
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New FAA proposa
commercial entry
B CLAY HODZHAN | T85% 765

Thie Federal Avintion Administration's|
posal on Feb, "’4ca|1|n,|:{':ru|:- rades to o
mercial aweralt "black o ﬂfghl: rECor
syrlems came ol an unexpected lime
Albuguengue’s Managsmant Sciances Inc,

The maker of an advanced
recorder for Navy airerall always thou
the BAA would propose strcter requ
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China’s WTO membership opens development floodgates

BY KETHI SEHROEDER | AWEW MAWE NG EDTIR

“China's market is so huge that
the top 10 retailers in the world
are focused there,” says Paul
Silverman, an  Albuguerque
developer, whose Asian Development
Growp LLC, on March 8, will take
possession of a ‘rep olfice’ in the
ShanghaiMart in Shanghai,

Since the ascension of China to
the World Trade Organization, he
adds, the barriers have come
down to doing business in the
communist government nation.
Silverman, who developed the
Westblufl shopping center at
Coors and 1-40 where Wal-Mart
and Heme Depot are anchor ten-
ants, says Wal-Mart currently
has 43 stores In China, but
because of the population densi-
tles the Arkansas retaller likes
around its stores, the People's
Republic of China could poten-
tially house 6,500 Wal-Marts,
dwarfing Wal-Mart's American
presence of roughly 3,000 stores,

Silverman says the rep (repre-
sentative) office “doesn't allow
you to do any [projects]” .. it's a
networking, get-to-know the peo-
ple there kind of operation. The
ShanghaiMart is the largest per-

in Asta with 2,200 showrooms.
“It allows us to look lor oppor-
tunities to develop retall projects,”
he adds, “and, ultimately, to hire
peaple.” He says the Chinese gov-
ernment also requires “registered
capital.” Similar to equity capital,
it poes on deposit and s reviewed
by auditors to make sure any for-
eigners doing business in China
are legitimate. Silverman notes
that he and his partners will be
developing a due diligence

COURTESY OF 100D CLARE
Beaijing renters add their own air conditioning units to apartments.

educate ourselves about develop-
ment there."

On the one hand, he adds, it'sa
great place to work retall projects
because the government owns all
of the land and with that “comes
all of the entitlements, so you
avold the stull [like zoning| you
have to deal with here.” However,
he adds, the Chinese government
doesn't sell the land, but allocates
“land use permits” that might
have a life of 40 or 50 years.

ners picked the coastal city of
Shanghai [or their main office
because it's China's center of
commerce and because it sils
halfway between China's most
populated regions: its largest city,
Beijing, and Hong Eong, plus it
has the greatest number of inter-
national airlines serving it.

Todd Clarke, principal of NM
Apartments in Albuquerque, started
traveling to China in 2002 to
teach CCIM ( Certified
Commercial Investment Member)
courses to the Chinese tHwrough
the University of International Business
and Economics in Beijing. Robin
Dyche, of Dyche Real Estate in
Albuguerque, also teaches CCIM
courses in China. The real estate
classes resulted from an ambas-
sdor program established n the
late 19908 by the CCIM Institute.

“There's no common language
for real estate,” says Clarke, “so If
someone Is talking about [a famil-
iar Fnglish language term In real
estate like | a "gross rent multipli-
er.’ we have to create the term in
Chinesa,” He says his classes were
taught with two (ranslators plus
“each table [in the class] had a
translator-in-training.”

One thing he noticed, says

competency In the classes. And
people were anxious to show me
their [apartment] projects,” most
of which measured a minimum
of one million square feet. But, he
says he often saw brand new con-
dos with no running water, elec-
tricity or no interior walls. The
latter, he says, was the result of a
Chinese builder who took pic-
tures of the exteriors of buildings
in the 1.5, but who overlooked
obtaining the floorplans of the
buildings' interiors. Clarke says
relrigerators are still status sym-
bols in China and he frequently
viewed the appliances sitting
right next to television sets, on
proud display in a main lving
space rather than in a kitchen.
Alr conditioning is rare. so
renters frequently bolt unitson to
exterior walls, he adds.

Introducing the Chinese peaple
to higher standards of living and
making money doing it is one rea-
son for the forelgn interest in
China, but its 9 percent annual
growth in its gross domestic prod-
uct which has lasted for 12 years,
notes Siverman, is the spark lead-
ing that investor and retaller
flame.



