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Bldg. Size:  3,358 sf 

Land: .84 ac 

Ask Price: $495,000 

Register for  
con dential property information : 

 
www.nmapartment.com/367mainst 

Virtual Tour Main Building: www.nmapartment.com/main3d  

36
7 

M
ai

n
 S

tr
ee

t 
S

E
,  

   
   

   
  

Lo
s 

Lu
n

as
, N

M
 8

70
31

 

Own a piece of New Mexico History! 
Award winning, 1890’s boomtown era, Town Dance hall 

Retail 
Live/Work 

Multifamily 
Church/Hall 

Salon/Med Spa 
Charter School 

Art Gallery/Studio 
Events /Catering 

Performance Venue 
Excess Land Uses: 

Apartments 
Commercial 
Warehouse 

Excess Parking 
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  Property Information 
Address: 367 Main Street SE,  

Los Lunas 87031 

Number of  
units: 3  

Year of  
construction:  1890s 

Bldg. Size: 3,358 sf +/-  

Site Size: 0.84 acres  

Zoning: C-1  

Traf c Count: 23,000 per day  

The Property 
NM Apartment Advisors is excited to bring to market this well located property on the Los 
Lunas Main Street and just a block away from the Los Lunas water tower. The owner is an 
award wining architect who has a long, deep and rich history in this community and who 
has lovingly restored property. 

This property offering is a rare opportunity to own a property rich in history and New Mexi-
co’s art scene. 

The subject  property contains one main building, that can easily be divided into three 
spaces and one small, one room, building as well as extra land that could be used in a  
variety of ways including (see pages 19-22 for potential site plans): 

- Nine apartment units (based on comparable sales, this make the land worth $180,000) 
- 7,500 square foot commercial building 
- ~60 parking spaces 
- Charter School 
The site formerly had portable school buildings on it and has utility connections. 
 
 

 
 

List Price: $495,000  

$ /sf: $147.40  

  

Actual 

 

Proforma 

Avg Rent: $2,200 $3,708 

GRM: 18.75 11.12 

Cap Rate  

Before              
reserves: 

2.71% 7.36% 

Cap Rate After 
Reserves: 2.56% 7.21% 

Year 1 NOI: $12,659 $35,674 

UPC#: 1-009-038-403-294-000000 

Legal: Tract 51A1, Section 28 T, 
7N, R2E, .84Acre, Map 73 

Main building 

Driveway 
Entrance 

Extra Land 
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  As-is Annual Property Operating Data (APOD) 

The property owner has a 
long history with the 

current tenant who runs the 
property under a short 
term lease, caretaker 

arrangement that bene ts 
both parties, but does not 

maximize the potential 
income for the property. 
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  Proforma Annual Property Operating Data (APOD) 

This proforma analysis 
assumes replacing the short 
term care-taker arrangement 

with long term leases. 

Potential future income would 
be to focus on renting the 

facility out as an event center 
for weddings, parties, or other 

commercial uses. 
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   ABQ to Los Lunas in the path of growth 

New Solar arrray 

Here’s why it’s a smart choice to buy a new home in Los Lunas, NM 

Los Lunas is one of the fastest-growing cities in New Mexico. Known for its business-
friendly environment and welcoming practices, Los Lunas encourages growth through a 
spirit of responsible community development, and that’s good news for job seekers and 
start-up companies. According to the Albuquerque Regional Economic Alliance (AREA), 
this smart approach has attracted businesses such as Meta (Facebook), Niagara 
Bottling, Wall Colmonoy, Fresenius Kidney Manufacturing, Accurate Machine & Tool, 
and a variety of retail stores.  

Meta’s 2021 announcement of a $2 billion expansion at their Los Lunas Data Center is 
expected to support more than 400 new operational jobs.  

Healthy growth in Los Lunas means increased opportunities for families who have 
convenient access to employment, education, and services that come with a thriving 
market. As a result of these types of measures and more, AREA reports that Los Lunas 
has experienced a population increase exceeding 1000 percent over the past 40 years, 
now reaching approximately 17,000.   

6 miles to ABQ Airport 
And Ne lix studios 

Planned but not announced intermodal rail 
park. 

Los Lunas is part of the 
larger Greater Albuquerque 

Trade Area. The subject 
site is a 20 to 25 minute 

drive due south from 
downtown Albuquerque 

and in the path of growth. 
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Map and Demographics for Greater Albuquerque Area 

Los Lunas is part of the 
larger Greater Albuquerque 

Trade Area. The subject 
site is a 20 to 25 minute 

drive due south from 
downtown Albuquerque. 
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   Location Map 
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  Subject property  
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   As featured in Su-Casa Magazine, AIA Award winner 

A building with Soul… 
 
The simple plank and glass “boomtown” storefront of 
the original Dance Hall could be found in any thriving 
New Mexico community over a century ago.  The 
building’s walls are double thick terrone adobe and 
roof structure is rough sawn timber trusses. 
 
 Local architect, John Friedman, who envisioned 
another lifetime of service for the old honky-tonk 
parlor, carefully restored the interior to its original 
structural elements.  The faithfully preserved street 
façade opens to a bright and airy interior with exposed 
roofer structure.  
 
Additionally rooms and a small adobe casita open to 
an inviting courtyard with patio and garden creating a 
private compound, secluded yet easily accessible to 
Main street. 
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2005 article on property history 



 

11  

Exterior Photographs 
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Exterior Photographs 
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 Aerial Photos 
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Interior Photographs - current use day spa 
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Interior Photographs - current use day spa 
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 Interior Photographs - Prior use residence/gallery 
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Floorplan & Virtual Tour 

Measurements are Approximate 

Virtual tour: www.nmapartment.com/main3d 
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Plat with dimensions 
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Potential Uses for additional Land #1 -  9 apartment units 
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Potential Uses for additional Land #2 -  Commercial Building 
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Potential Uses for additional Land #3 -  Extra parking 
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Potential Uses for additional Land #4 -  Charter School 

 

Potential Building could support 7,500 
square foot charter school that might be 

able to share the adjacent Los Lunas 
Middle school facilities. 
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 Landglide property Information & Walk Score 
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Site Plan & Floorplan 
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  About Los Lunas, according to NM True 

Welcome to Los Lunas! 
In eastern Valencia County close to the corazón of New Mexico, wilderness areas await exploration by 
visitors to the Rio Abajo. Los Lunas, the county seat, stands along both banks of the Rio Grande and is 
located about twenty miles south of Albuquerque. Outdoor enthusiasts and wayfarers along old Route 66 
will nd plenty of soul-replenishing activities in and near the Village of Los Lunas. Begin your explorations 
from the Village to travel a eld before returning for the night. 
 
Within town and the immediate vicinity, visitors can enjoy and explore historic and cultural sites such as 
Cerro de Tomé and Cerro de Los Lunas Preserve, hiking trails and state parks in the Manzano Mountains, 
and Spanish Colonial-era ruins at the Salinas Pueblo Missions National Monument. Short driving 
distances from the Village afford visitors access to other cultural sites, including the Gutiérrez-Hubbell 
House in south Albuquerque, Isleta Pueblo, and the plaza at the Village of Tomé, location of Valencia 
County’s rst seat of government. Five nearby historic Catholic churches, including Immaculate 
Conception Church in Tomé and Saint Augustine Church at Isleta Pueblo, serve as tangible reminders of 
Spain’s priority to introduce Catholicism in the New World. Los Lunas is located at the temporal and 
geographic crossroads of New Mexico history—as a site along the north-south Camino Real as well as the 
east-west U.S. Route 66. 
 
Vestiges of Los Lunas’ rich past are evident in historic buildings such as the Huning Mercantile Building 
and Residence, established and built in 1859; the Atchison, Topeka, and Santa Fe Railroad Depot (1879); 
the Luna-Otero Residence (1880-1881); Dr. William Frederick Wittwer’s home (1904-1917); the Los Lunas 
Public School (1912); and the Solomon Luna High School (1926). New Mexico Highway 6 runs through 
town, which ninety years ago was a stretch of unpaved road designated as Route 66—the Mother Road 
connecting Chicago, Illinois, to Santa Monica, California. Our roots are on the Route, as we like to say in 
Los Lunas! 
 
Located on Interstate 25 and on the Rail Runner route, Los Lunas is as easily accessible on these two 
travel corridors as well as on New Mexico Highways 6 and 314. Plan your visit to Los Lunas to feed your 
soul. Enjoy a stop at the Los Lunas Museum of Heritage & Arts, a great meal at our local restaurants, and 
the wonderful views of the Manzano Mountains! Los Lunas is literally and guratively on the crossroads of 
New Mexico, and we invite you to begin your journey through the Rio Abajo over “roads less traveled” to 
discover Los Lunas! 
 
Plan your visit to Los Lunas and the Rio Abajo with a review of current events on our local heritage 
tourism webpage, VisitLosLunas.org. Explorers, outdoor enthusiasts, passers-through, and neighbors 
from near and far are welcome to discover Los Lunas and the Rio Abajo! 
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NM Points of Interest 

Chile Capitol 

(Las Cruces ) 

Very Large  
Array 

Amazon Facility 
(ABQ) 

New Facebook 
Datacenter 

(ABQ) 

Spaceport New 
Mexico 

New Netflix 
Studio (ABQ) 

Sandia National 
Labs 

Meow Wolf 
(Santa Fe) 

Taos 

New Mexico is home to the oldest Capitol in the 
country, the chile capitol of North America, 3rd 
best place for lm and TV and Spaceport NM 
home to Virgin Galactic. 
 
More PhDs per capita than anywhere in the US, 
home to two nuclear laboratories and founding 
location of the personal computer and  
Microsoft. 

Taos Pueblo 
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My name is Todd Clarke CCIM CIPS and I am a commercial Realtor who has been sell-
ing apartment investments for over 35 years. In that time, I have listed/sold over 16,411 
units totaling $727MM. I also teach investment sales analysis for the CCIM institute (25 
years, over 4,000 students in a dozen countries).  I share this with you so you know that 
the balance of this document comes from experience, and my ideals about how the 
apartment business runs.  This also gives you insight into how we counsel and advocate 
for our clients.  
 
Most of your Buyer’s questions about rents, expenses, and property info can be an-
swered by downloading the flyer & APOD (Annual Property Operating Data) from the 
document center. Please READ THEM. If you are new to investment sales, I am glad 
to assist you, but please know: 
 
Showings/Tours 

Residents have rights under the NM Landlord Resident Relations act, and Landlords 
take that law seriously. 

Many Landlords consider their residents to be their customers. They work hard to 
keep them happy. Any attempt by a 3rd party to visit the property without the 
Landlord’s prior written approval jeopardizes the Landlord’s and Resident’s happy 
customer relationship. 

Do not disturb the residents, do not walk the property. It is considered rude to do 
either, and many Sellers will refuse to work with Buyers who violate this provision. 

Landlords (Sellers) rarely are willing to show a property prior to having an offer. 
Where possible, we have included virtual tours in high de nition – please look to the 

flyer for those links. 
Sellers suggest Buyers make an offer subject to inspection and that the buyer work 

hard to consolidate their inspections and appraisal review on the same business 
day, to minimize the impact on the residents, who are the sellers clients. 

 
Commercial vs. Residential Real Estate sales 

Apartment investments are considered commercial real estate sales.  Although the 
occasional apartment will sell to an owner/occupant, from the Seller’s and Listing 
Broker’s perspective, they approach the transaction in a business-like manner, 
where it is all about the numbers, and very little about the emotions. 

Commercial brokers work regular business hours during business days, and so do 
most of their clients.  Please do not write an offer with an expiration date on a 
weekend, or a response period of anything less than 3 business days. Please do 
not text, or expect return phone calls after regular business hours. 
 

Offers 
Commercial transactions often start with a two page letter of intent or LOI – this allows 

the parties to share the skeleton of a deal.  If they can reach a meeting of the 
minds, they will then flesh out the details in a purchase and sale agreement. If 
your client chooses to do a letter of intent, please make sure your letter of intent 
form includes the basics like price, closing date, contingencies, and who pays 
what closings costs. 

The current (2021) activity level from investors interest in our marketplace is three 
times higher than it was before then pandemic, which was 10 times higher than it 
was in 2016, our market is saturated with out of state investors, and I often tell 
buyers that they have a 1 in 10 chance of becoming an owner, where as everyone 
of my Sellers have a 1 in 1 chance of selling. 
 

Please let  your client know that I work with my clients on a merit based negotiation 

Multifamily investment sales process and thoughts: 
system - we do not play the high/low game, and my listing agreement pre-
authorizes me to let you know when a (low) offer is likely not to be respond-
ed to by my Seller, so call rst before your client suggests a low ball offer. 

If your client’s strategy is to count days on market and expect a discount, please let 
them know we specialize in helping our clients establish the leading edge of cur-
rent market pricing, and our clients are prepared to wait for the right investor who 
can meet their deal goals. 

The follow-up questions Sellers ask after what is the price is, does the Buyer know the 
market? Have they been here? Do they have a team (management, lender, etc.) 
in place? Be prepared to answer these questions an advocate for your buyer, 
particularly if there are multiple competing offers. 

Most of my Sellers are as focused on certainty of closing as they are the price, so 
don’t be surprised when we ask you for proof of funds of down payment and a 
prequal letter from a quali ed lender. 

The standard in commercial transactions is that the Buyer pays for their own inspec-
tions and nancing costs, and issues raised by the Buyer’s lender are the Buyers 
to deal with.  As the seller is sharing the information on the property with the buy-
er, the expectation is the buyer will share all information with the seller so they 
can troubleshoot/problem solve together. 
 

BID Process 
If this property is being marketed with the BID process, then the ask (start) price is 

set low with the intention of garnering a lot of investor interest that will lead to 
multiple offers, a best and nal round with a nal close price that is considera-
bly higher than the original ask price. This process may be new to you, but we 
have been using it for over 16 years.  By participating in the BID Process, best 
case, your buyer becomes an owner, worst case they receive an education on 
current market conditions. 

If the property is being marketed using the BID process, the tour date and time is the 
only time the property is available for a viewing.  This is not an inspection. Please 
do not bring your vendors, inspectors, ladders, etc. This is not an open house, but 
a guided tour that lasts 10 to 20 minutes and allows you a chance to view the inte-
rior condition. 

 
Client Control 

Your client’s actions represent you in this transaction, and your actions represent 
them. 

Please let your client know they have only one chance to make a good impression 
with my Sellers. 

When in doubt, please ask for permission via email, do not take action and expect 
forgiveness from a Seller.  Please let your clients know that their actions will be 
considered by the Seller when they review offers and rank them in likelihood to 
close. 

 
Open invitation – on a monthly basis, we host a luncheon for brokers and property 
managers who have an interest in apartment investments – just email me for an invita-
tion. 
 
Please know that I love this business and I am glad to share my knowledge, expertise 
and enthusiasm with you and your Buyer.  I want to help you, help them, to be a great 
landlord and investor. 
 
I look forward to working on this transaction with you—Sincerely, Todd Clarke CCIM 
CIPs 
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Marketing Advisors 
The property and portfolio are being marketed using the BID Pro-
cess - Additional information on the sales process can be found at 
www.nmapartment.com/bidprocess/bidprocess.pdf 

The owner and property is represented by Todd Clarke CCIM of 
NM Apartment Advisors, who has thirty- ve years of experience in 
marketing apartments in the New Mexico area.    If there is any in-
formation you need on the market, submarket, or the property, 
please do not hesitate to ask. 

Do not walk property or disturb residents. 

To register for access to con dential documents go to: 

www.nmapartment.com/367mainst 

 

Virtual tour:  www.nmapartment.com/main3d 

Todd Clarke  
CEO  

NM Apartment Advisors Inc.  

NMREC License #13711 

505-440-TODD 

tclarke@nmapartment.com 

www.nmapartment.com 

Further Information 


